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PART I— NOTIFICATION
ITEM 1. Significant Parties

List the full names and business and residential addresses, as applicable, for the following
persons:

(a) the issuer's directors;

Peter Wojcik,

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 3540 Basswood Grove, Regina Saskatchewan S4V 2T5
Dan Pacholik

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 107 Silversprings Rise NW, Calgary, Alberta T3B 4Al
John Bracaglia,

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 10450 Verville, Montreal, Quebec H3L 3ES

Danuta Wojcik

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 9 Palmer Crescent, Emerald Park, Saskatchewan S4L 1A3
Robert Orr

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2

Residential: Suite 368 — 305 — 4625 Varsity Dr. NW, Calgary, Alberta,
T3A 029

(b) the issuer's officers;




President & Chief Executive Officer :

Peter Wojcik,

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 3540 Basswood Grove, Regina Saskatchewan S4V 2T5
Vice President & Chief Marketing Officer

Juan Lorenzo Guiterez

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Chief Operations Officer & Public Relations

Dan Pacholik,

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Residential: 107 Silversprings Rise NW, Calgary, Alberta T3B 4A1
Chief Financial Officer:

Robert Orr

Business: 101-1110 Center Street N., Calgary, Alberta T2E 2R2

Residential: Suite 368 — 305 — 4625 Varsity Dr. NW, Calgary, Alberta
T3A 029

(c) the issuer's general partners;
N/A

(d) record owners of 5 percent or more of any class of the issuer's equity
securities;

Peter Wojcik, 13.09%

3540 Basswood Grove, Regina Saskatchewan S4V 2T5




Leonna Wojcik 12.32%

3540 Basswood Grove, Regina Saskatchewan S4V 2T5Wladyslaw Wojcik
8.38%

9 Palmer Cres., Emerald Park, Saskatchewan S4N 4Y5
Danuta Wojcik 9.12%

9 Palmer Cres., Emerald Park, Saskatchewan S4N 4Y5
InTech Ventures Corporation 12.32%

101-1110 Center Street N., Calgary, Alberta T2E 2R2

(e) beneficial owners of 5 percent or more of any class of the issuer's
equity securities;

Peter Wojcik, 13.09%

3540 Basswood Grove, Regina Saskatchewan S4V 2T5
Leona Wojcik 12.32%

3540 Basswood Grove, Regina Saskatchewan S4V 2T5
Wiadyslaw Wojcik 8.38%

9 Palmer Cres., Emerald Park, Saskatchewan S4N 4Y5
Danuta Wojcik 9.12%

9 Palmer Cres., Emerald Park, Saskatchewan S4N 4Y5

Dan Pacholik (as controlling shareholder of InTech Ventures Corporation)
12.32%

101-1110 Center Street N., Calgary, Alberta T2E 2R2

(f) promoters of the issuer;

Peter Wojcik, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Dan Pacholik, 101-1110 Center Street N., Calgary, Alberta T2E 2R2

(g) affiliates of the issuer;




Peter Wojcik, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Dan Pacholik, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
John Bracaglia, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Robert Orr, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Danuta Wojcik, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
Juan L. Guiterez, 101-1110 Center Street N., Calgary, Alberta T2E 2R2
(h) counsel to the issuer with respect to the proposed offering;

The O’Neal Law Firm, P.C., Attention William D. O’Neal, 668 North 44
Street, Suite 233, Phoenix, Arizona 85008

(i) each underwriter with respect to the proposed offering;
N/A
(j) the underwriter's directors;
N/A
(k) the underwriter's officers;
N/A
(1) the underwriter's general partners; and
N/A
(m) counsel to the underwriter.
N/A
ITEM 2. Application of Rule 262

(a) State whether any of the persons identified in response to Item 1 are

No person identified in Item 1 above is subject to any of the
disqualification provisions set forth in Rule 262.




(b) If any such person is subject to these provisions, provide a full
description including pertinent names, dates and other details, as well
as whether or not an application has been made pursuant to Rule 262
for a waiver of such disqualification and whether or not such
application has been granted or denied.
N/A

ITEM 3. Affiliate Sales

If any part of the proposed offering involves the resale of securities by affiliates of the
issuer, confirm that the following description does not apply to the issuer:

The issuer has not had a net income from operations of the character in which the issuer
intends to engage for at least one of its last two fiscal years.

The proposed offering does not involve the sale of any securities by affiliates of the
issuer.

ITEM 4. Jurisdictions in Which Securities Are to be Offered

(a) List the jurisdiction in which the securities are to be offered by
underwriters, dealers or salespersons.

None
(b) List the jurisdictions in which the securities are to be offered other
than by underwriters, dealers or salesmen and state the method by
which such securities are to be offered.
The securities are to be offered to investors residing in Mexico and
Canada. No securities are to be offered in any state within the United
States.
ITEM 5. Unregistered Securities Issued or Sold Within One Year
(a) As to any unregistered securities issued by the issuer or any of its
predecessors or affiliated issuers within one year prior to the filing of this
Form 1-A, state:
(1) the name of such issuer;

EMO Corporation

(2) the title and amount of securities issued;




Common Stock/6,000,000 shares

(3) the aggregate offering price or other consideration for
which they were issued and basis for computing the amount
thereof;

6,000,000 shares of the common stock of R Online
Systems, Inc. pursuant to the terms of that certain Share
Exchange Agreement dated May 16, 2003 by and between
EMO Corporation, R Online Systems, Inc. and its
shareholders (See Exhibit 3.3).

(4) the names and identities of the persons to whom the
securities were issued.

See Exhibit 3.4

(b) As to any unregistered securities of the issuer or any of its
predecessors or affiliated issuers which were sold within one year prior to
the filing of this Form 1-A by or for the account of any person who at the
time was a director, officer, promoter or principal security holder of the
issuer of such securities, or was an underwriter of any securities of such
issuer, furnish the information specified in subsections (1) through (4) of

paragraph (a).
N/A

(c) Indicate the section of the Securities Act or Commission rule or
regulation relied upon for exemption from the registration requirements of
such Act and state briefly the facts relied upon for such exemption.

Section 4(2) and Regulation D of the Securities Act

ITEM 6. Other Present or Proposed Offerings

State whether or not the issuer or any of its affiliates is currently offering or
contemplating the offering of any securities in addition to those covered by this Form 1-
A. If so, describe fully the present or proposed offering.

The Company is not contemplating any other offering of its securities at this time.

ITEM 7. Marketing Arrangements

(a) Briefly describe any arrangement known to the issuer or to any person
named in response to Item 1 above or to any selling security holder in the
offering covered by this Form 1-A for any of the following purposes:




(1) To limit or restrict the sale of other securities of the
same class as those to be offered for the period of
distribution;

N/A

(2) To stabilize the market for any of the securities to be
offered;

N/A

(3) For withholding commissions, or otherwise to hold each
underwriter or dealer responsible for the distribution of its
participation.

N/A

(b) Identify any underwriter that intends to confirm sales to any accounts
over which it exercises discretionary authority and include an estimate of
the amount of securities so intended to be confirmed.

N/A
ITEM 8. Relationship with Issuer of Experts Named in Offering Statement

[f any expert named in the offering statement as having prepared or certified any part
thereof was employed for such purpose on a contingent basis or, at the time of such
preparation or certification or at any time thereafter, had a material interest in the issuer
or any of its parents or subsidiaries or was connected with the issuer or any of its
subsidiaries as a promoter, underwriter, voting trustee, director, officer or employee
furnish a brief statement of the nature of such contingent basis, interest or connection.

N/A

ITEM 9. Use of a Solicitation of Interest Document

Indicate whether or not a publication authorized by Rule 254 was used prior to the filing
of this notification. If so, indicate the date(s) of publication and of the last communication

with prospective purchasers.

No publication authorized by Rule 254 was used prior to the filing of this Form 1-A.




PART I — OFFERING CIRCULAR
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COVER PAGE

EMO CORPORATION
(Exact name of Company as set forth in Charter)

Type of securities offered: Common Stock
Maximum number of securities offered: 200,000
Minimum number of securities offered: 100,000
Price per security: $0.50

Total proceeds: If maximum sold: $100,000 If minimum sold: $ 50,000
(See Questions 9 and 10)

Is a commissioned selling agent selling the securities in this offering? If yes, what percent is
commission of price to public?
NO

Is there other compensation to selling agent(s)? [ TYes [X]No

[ TYes [X]No(See

\ . 0
Is there a finder's fee or similar payment to any person? Question No. 22)

[ 1Yes [X]No(See

Is there an escrow of proceeds until minimum is obtained? )
p Question No. 26)

Is this offering limited to members of a special group, such as [ 1Yes [X]No(See
employees of the Company or individuals? Question No. 25)




[ ]Yes [X]No(See

f ities restricted? )
Is transfer of the securities r Question No. 25)

INVESTMENT IN SMALL BUSINESSES INVOLVES A HIGH DEGREE OF RISK,
AND INVESTORS SHOULD NOT INVEST ANY FUNDS IN THIS OFFERING
UNLESS THEY CAN AFFORD TO LOSE THEIR ENTIRE INVESTMENT. SEE
QUESTION NO. 2 FOR THE RISK FACTORS THAT MANAGEMENT BELIEVES
PRESENT THE MOST SUBSTANTIAL RISKS TO AN INVESTOR IN THIS
OFFERING.

IN MAKING AN INVESTMENT DECISION INVESTORS MUST RELY ON THEIR
OWN EXAMINATION OF THE ISSUER AND THE TERMS OF THE OFFERING,
INCLUDING THE MERITS AND RISKS INVOLVED. THESE SECURITIES HAVE
NOT BEEN RECOMMENDED OR APPROVED BY ANY FEDERAL OR STATE
SECURITIES COMMISSION OR REGULATORY AUTHORITY. FURTHERMORE,
THESE AUTHORITIES HAVE NOT PASSED UPON THE ACCURACY OR
ADEQUACY OF THIS DOCUMENT. ANY REPRESENTATION TO THE
CONTRARY IS A CRIMINAL OFFENSE.

THE U.S. SECURITIES AND EXCHANGE COMMISSION DOES NOT PASS UPON
THE MERITS OF ANY SECURITIES OFFERED OR THE TERMS OF THE
OFFERING, NOR DOES IT PASS UPON THE ACCURACY OR COMPLETENESS
OF ANY OFFERING CIRCULAR OR SELLING LITERATURE. THESE
SECURITIES ARE OFFERED UNDER AN EXEMPTION FROM REGISTRATION;
HOWEVER, THE COMMISSION HAS NOT MADE AN INDEPENDENT
DETERMINATION THAT THESE SECURITIES ARE EXEMPT FROM
REGISTRATION.

This Company:
[ ] Has never conducted operations.
[X] [s in the development stage.
[ ] [s currently conducting operations.
[ ] Has shown a profit in the last fiscal year.
[ ]

Other (Specify):
(Check at least one, as appropriate)

This offering has been registered for offer and sale in the following states:

State State File No. Effective Date
N/A N/A N/A
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THIS OFFERING CIRCULAR CONTAINS ALL OF THE REPRESENTATIONS BY
THE COMPANY CONCERNING THIS OFFERING, AND NO PERSON SHALL
MAKE DIFFERENT OR BROADER STATEMENTS THAN THOSE CONTAINED
HEREIN. INVESTORS ARE CAUTIONED NOT TO RELY UPON ANY
INFORMATION NOT EXPRESSLY SET FORTH IN THIS OFFERING CIRCULAR.

This Oftering Circular, together with Financial Statements and other Attachments,
consists of a total of 85 pages.



1.

THE COMPANY

Exact corporate name: EMO CORPORATION
State and date of incorporation: Nevada/July 11, 2001
Street address of principal office: 101-1110 Center Street N., Calgary, Alberta T2E 2R2

Company Telephone Number: (403) 276-8750

Fiscal year: December 31
(month) (day)

Person(s) to contact at Company with respect to offering:
Dan Pacholik

Telephone Number (if different from above):
RISK FACTORS

List in the order of importance the factors which the Company considers to be the most
substantial risks to an investor in this offering in view of all facts and circumstances or which
otherwise make the offering one of high risk or speculative (i. e., those factors which
constitute the greatest threat that the investment will be lost in whole or in part, or not provide
an adequate return).

(1) The Company was incorporated on July 11, 2001. The Company is a development stage
business with a limited operating history. Companies in an early stage of development
frequently encounter many risks, expenses and difficulties. The risks faced by the Company
include, but are not limited to, the need to continue to raise debt and/or equity capital, a new
and evolving business model and the management of growth. To address these risks, the
Company must, among other things, continue to develop the strength and quality of its
operations, maximize the value delivered to clients, respond to competitive developments and
continue to attract, retain and motivate qualified employees and managers. If the Company is
not successful, its business, results of operations and financial condition will be materially and
adversely affected.

(2) The expansion and development of the Company’s business will require significant
additional capital. The Company will need to secure financing in order to fund its operations.
The Company may be unable to raise additional capital on acceptable terms, or at all. If the
Company is unable to raise additional capital, its business will be significantly harmed,
including its ability to meet its operating capital requirements and to compete successfully.
Furthermore, any debt financing, if available, may involve restrictive covenants, which may
limit the Comnanv’s onerating flexibilitv with resnect to certain business matters. If




additional funds are raised through the issuance of equity securities, the percentage ownership
of the Company’s existing stockholders will be reduced, its stockholders may experience
additional dilution in net book value per share, and such equity securities may have rights,
preferences or privileges senior to those of the Company’s existing stockholders.

(3) The Company intends to grow its business internally. Any such growth will increase the
demands on the Company’s management, operating systems and internal controls. The
Company’s existing management resources and operational, financial, human and
management information systems and controls may be inadequate to support existing or
expanded operations. The Company may be unable to manage growth successfully. If the
Company grows but is unable to successfully manage such growth, its business will suffer and
its capacity for future growth will be significantly impaired. Because of these factors, the
Company may be unable to predict with any degree of accuracy its future ability to grow or
rate of growth.

(4) The internet lottery market is highly competitive. The Company believes that competition
will intensify and increase in the future. The Company’s competitors include other providers
of similar services. Since the Company is recently formed, has a limited history of business
operations and has not previously raised significant capital, virtually all of these competitors
enjoy substantial competitive advantages, such as:

existing services and experience in the marketplace;

greater name recognition and larger marketing budgets and resources;
established marketing and customer relationships; and

substantially greater financial, technical and other resources.

As a result, these competitors may be able to respond more quickly and effectively than the
Company to new or changing opportunities, technologies or customer requirements. Existing
or future competitors may develop or offer products that provide price, service, number or
type of providers or other advantages over those the Company intends to offer. In addition,
there are no significant barriers to new competitors entering the market place. If the Company
fails to compete successfully against current or future competitors with respect to these or
other factors, its business, financial condition, and results of operations may be materially and
adversely affected.

(5) Because the Company’s future profitability is dependent on the state of the overall stock
market and national economy, any material fluctuation in the marketplace could result in the
business failing.

(6) Interruptions to the Company arrangements with its clients may have an adverse effect on
its ability to operate.

(7) If the Company clients were to become bankrupt, the Company could be left with unpaid
fees for services performed. Any termination or impairment of clients’ ability to continue
operation would prevent the Company from implementing its business plan, thereby limiting
its profitability and decreasing the value of its stock.




(8) The Company might seek to compensate providers of services by issuance of stock in lieu
of cash. Any such stock issuance would dilute ownership interests of the shareholders. For
example, it is possible that the Company would grant stock or stock options to compensate its
executives and employees. Whether or not the Company’s cash assets prove to be inadequate
to meet its operational needs, the Company might seek to compensate providers of services by
issuance of stock in lieu of cash, which would have a dilutive effect on the ownership interests
of shareholders.

(9) The Company’s major shareholders could sell their control block to an outside party
resulting in a majority of the voting power being transferred to the purchaser(s). The result
could be that new shareholder(s) would control the Company and persons unknown could
replace the Company management. It is uncertain whether any such new management would
continue to implement the Company’s current business plan.

(10) The Company will be heavily dependent upon management’s entrepreneurial skills and
experience to implement its business plan and may, from time to time, find that the inability
to devote full time and attention to its affairs will result in delay(s) in progress towards the
implementation of its business plan or in a failure to implement its business plan.
Management intends to devote approximately 100% of their time to the Company. Moreover,
the Company does not have an employment agreement with any members of management and
as a result, there is no assurance that current management will continue to manage its affairs
in the future. Nor has the Company obtained a key man life insurance policy on the current
members of management. The Company could lose the services of any one of the current
members of management who could decide to join a competitor or otherwise compete directly
or indirectly with the Company, which would have a significant adverse effect on its business
and could cause the price of its stock to be significantly decline in value.

(11) The internet gaming market is subject to various and often extensive state, federal and
international regulation which often changes without notice. The cost of complying with these
various regulatory schemes could have a significant adverse and material effect upon the
Company. The failure to comply with such regulatory requirements could result in the
Company having to suspend or cease its operations until such time the Company complies
with any such regulations.

(12) The Company may make investments in or acquire complementary products,
technologies and businesses, or a business completely unrelated to the Company’s current
business plan. Acquisition of a completely unrelated business would result in a change of
business not contemplated by existing shareholders. The Company may consider a future
financing or business combination that, because of the size of the related stock issuance,
would result in a majority of the voting power being transferred to third parties. The result
could be that new shareholder(s) would control the Company and persons unknown could
replace the Company management. It is uncertain whether any such replacements would
continue to implement the Company’s current business plan and in any event may result in a
new management team not considered by existing shareholders. In such case, an investor
could not onlv lose its entire investment. but could lose its entire investment on a business




decision it did not have the opportunity to evaluate at the time of investing in the Company.
The Company has had no discussions with third parties regarding business opportunities and
there currently are no business acquisitions that are probable.

(13) If the Company acquires a company, it could face difficulties in assimilating that
company's personnel and operations. Acquisitions also involve the need for integration into
existing administration, services marketing, and support efforts. These acquisitions and
investments could disrupt its ongoing business, distract management and employees and
increase its expenses. The Company cannot predict the extent to which its liquidity and capital
resources will be diminished prior to consummation of a business combination or whether its
capital will be further depleted by the operation losses (if any) of a business entity that is
acquired. In addition, the key personnel of the acquired company may decide not to work for
the Company. Any amortization of goodwill or other assets, or other charges resulting from
the costs of these acquisitions, could increase the Company operating costs.

(14) There is no assurance that the Company will provide a return on investment in the future.
The Company is in the early stages of development and could fail before implementing its
business plan. The Company has not achieved profitability, and expects to incur net losses for
the foreseeable future. As a result of the Company’s limited operating history, it is difficult to
accurately forecast its potential revenue, and there is no meaningful historical financial data
upon which to base planned operating expenses. The Company is a relatively young company
with no history of earnings or profits, its revenue and income potential is unproved and its
business model is still emerging.

(15) The Company’s ultimate success may depend on its ability to raise additional capital.
Failure to raise the necessary funds in a timely fashion will severely limit the Company’s
operations and it would be unable to implement its business plan. If the Company raises
additional funds through the issuance of equity, equity-related or convertible debt securities,
these securities may have rights, preferences or privileges senior to those of the rights of its
common stock and its stockholders may experience additional dilution. In the event of a
bankruptcy in either case shareholders could lose their entire investments. If necessary,
management shall provide the necessary capital to meet the Company’s needs for the next six
(6) months from their personal funds. No commitments to provide additional funds beyond
the next six (6) months have been made by management or other shareholders. When
additional capital is needed, there is no assurance that funds will be available from any source
or, if available, that they can be obtained on terms acceptable to the Company.

(16) There is currently no trading market for the Company’s securities, and there is no
assurance that any trading market in the Company’s securities will develop. Because the
Company’s securities have not been registered for resale under the blue sky laws of any state,
the holders of such shares and those persons desiring to purchase them in any trading market
that may develop in the future should be aware that there may be significant state blue sky law
restrictions on the ability of investors to sell and on purchasers to buy the Company securities.
Investors may be unable to sell their stock in the Company. Accordingly, investors should
consider the secondary market for the Company’s securities to be a limited one. Investors
mav be unable to resell their stock without the significant exnense of state registration or




qualification.

Note: In addition to the above risks, businesses are often subject to risks not foreseen or fully
appreciated by management. In reviewing this Offering Circular potential investors should
keep in mind other possible risks that could be important.

BUSINESS AND PROPERTIES

. With respect to the business of the Company and its properties:

(a) Describe in detail what business the Company does and proposes to do, including what
product or goods are or will be produced or services that are or will be rendered.

R Online Systems Inc. is a software developer of games of chance, namely electronic
lottery products for lottery organizations around the world. The company’s business
model is to establish itself as a technical service provider to lottery organizations around
the world. R Online’s services for the lottery organizations include the design,
development, and management of electronic games of chance.R Online Systems is the
developer of the Global Lottery System. The Global Lottery System is an advanced
client-server software environment the best suited for supplying the games of chance to
customers via Internet.

The product lineup consists of instant scratch & win and lotto 6/49, customers can

purchase their lottery ticket on a website and/or other electronic devices connected to the
Internet.

(b) Describe how these products or services are to be produced or rendered and how and
when the Company intends to carry out its activities. If the Company plans to offer a new
product(s), state the present stage of development, including whether or not a working
prototype(s) is in existence. Indicate if completion of development of the product would
require a material amount of the resources of the Company, and the estimated amount. If
the Company is or is expected to be dependent upon one or a limited number of suppliers
for essential raw materials, energy or other items, describe. Describe any major existing
supply contracts.

The nroducts are cellular lotterv sames. and web hased lotterv sames. The cellular sames




(©)

consist of a lotto 6/49 and bingo game. On the web portal the customer would be able to
purchase a lotto 6/49 tickets and play any instant scratch & win type games. The cellular
software has been retail tested and working in Canada. The web lottery products have
undergone beta testing and are in final stages of testing prior to retail launch.

Describe the industry in which the Company is selling or expects to sell its products or
services and, where applicable, any recognized trends within that industry. Describe that
part of the industry and the geographic area in which the business competes or will
compete.

R Online’s market focus is on South America and Mexico. Each country has its own
lottery organizations with its own potential markets. The company works with the
national lotteries to enhance their product selections and thus increase revenues for social
assistance programs in those countries. R Online is focused on lottery organizations that
are in need of new products and are looking for a new and innovate way to deliver the
products. The Internet has proven to be a valuable tool as a medium of communication.
With the Internet, electronic lottery products can be marketed and delivered to potential
customers worldwide. The geographic area of distribution is dependent on jurisdictional
compliance, availability of Internet services to the local population and the willingness by
the population to participate in electronic lotteries.

Indicate whether competition is or is expected to be by price, service, or other basis.
Indicate (by attached table if appropriate) the current or anticipated prices or price ranges
for the Company's products or services, or the formula for determining prices, and how
these prices compare with those of competitors' products or services, including a
description of any variations in product or service features. Name the principal
competitors that the Company has or expects to have in its area of competition. Indicate
the relative size and financial and market strengths of the Company's competitors in the
area of competition in which the Company is or will be operating. State why the
Company believes it can effectively compete with these and other companies in its area of
competition.

Competitive strategies include product offerings for wireless and Internet driven delivery
platforms with advanced technology in place to deliver electronic lottery games. The price
for the electronic lottery products and its prizes will be authorized by the national lottery.
The system has a number of advantages compared to other similar systems. These include
strong security features, highly modular and distributed architecture, ease of expansion
and modification, full screen utilization, rapid response times over slow communication
lines. no reanirement for client software and browser nlne-in installation. and the ahilitv




(d)

to handle large number of game playing clients at the same time. The system is designed
for integration with multiple media devices such as Video Lottery Terminals, cell phones,
hand held terminals, etc.

The competition is numerous and financially wealthy. R Online’s ability to compete in
these markets will be driven by the ability of R Online’s executive team to negotiate the
necessary permits from the local governments to operate electronic lotteries.Note:
Because this Offering Circular focuses primarily on details concerning the Company
rather than the industry in which the Company operates or will operate, potential investors
may wish to conduct their own separate investigation of the Company's industry to obtain
broader insight in assessing the Company's prospects.

Describe specifically the marketing strategies the Company is employing or will employ
in penetrating its market or in developing a new market. Set forth in response to Question
4 below the timing and size of the results of this effort which will be necessary in order
for the Company to be profitable. Indicate how and by whom its products or services are
or will be marketed (such as by advertising, personal contact by sales representatives,
etc.), how its marketing structure operates or will operate and the basis of its marketing
approach, including any market studies. Name any customers that account for, or based
upon existing orders will account for a major portion (20% or more) of the Company's
sales. Describe any major existing sales contracts.

The basic marketing approaches fall into two identifiabl